
First Attendee Name  ___________________________________  Title ______________________________ 

Second Attendee Name _________________________________  Title _______________________________ 

 City & State 

 

Company Name 

  

  

 
 

2016 Spring Educational Session
Gross Sales is for Vanity, Profit is for Sanity 

 

ATTENDEE REGISTRATION

  

             

 CHECK enclosed for $ ______________________    (payable to ASA - drawn on U.S. bank)     
 CREDIT CARD for the amount of $ _____________      VISA         MC             AMEX
Card Number _____________________________________     Expiration Date ______________
Name on Card ____________________________________      Card Security Code ___________
Cardholder’s Signature ___________________________________________________________
Cardholder Billing Address/City/State/Zip____________________________________________   
     

 

 
 

         
         
         

 
         
         
          
                
          

         
     
         

________________________________________

________________________________________

Phone ________________________________________

CHECK THE SESSION(S) FOR WHICH YOU ARE REGISTERING
Gross Sales is For Vanity, Profit is for Sanity -   ASA Member - $225 per person     Non-Member - $325 per person

                              

PAYMENT 

  

 
Need a room?  A limited number of specially-priced hotel
rooms has been arranged for each session.  See detailed
hotel information below for each event.

  
 

  It is NOT necessary to attend an educational session to 
attend a networking reception.  Please check appropriate
boxes in the registration area below and return to ASA.

E-mail ________________________________________

GRAND TOTAL  ________________

 
Registration for networking receptions is COMPLIMENTARY.



Marriott Denver Airport
at Gateway Park
Tuesday, March 29  
$169 per person per night
Reservations:   (800) 228-9290
Group Code:  Southwest Central 
Distributors

Doubletree Dallas 
Market Center
Wednesday, March 30 
$139 per person per night
Reservations:   (800) 222-8733
Group Code:  Southwest Central 
Distributors

Embassy Suites by
Hilton Houston -
Energy Corridor
Thursday, March 31 
$199 per person per night
Reservations:   (800) 362-2779
Group Code:  Southwest Central 
Distributors

HOTEL RESERVATION 
INFORMATION

Please note that registration for Networking Receptions only is COMPLIMENTARY.  If you plan on attending 
Network Reception(s) only, please check the appropriate box(es) below:  

 Tuesday, March 29 - DENVER - 5:00 pm - 6:30pm   Wednesday, March 30 - DALLAS - 5:00 pm - 6:30pm          Thursday, March 31 - HOUSTON - 5:00 pm - 6:30pm

American Supply Association, 1200 N. Arlington Heights Rd., Suite 150, Itasca, IL 60143
(p) 630.467.0000 (f) 630.467.0001 (e) info@asa.net (w) www.asa.net

Gross Sales is for Vanity,
Pro�t is for Sanity
Jason Bader, Managing Partner
Distribution Team 

As we walk around industry gatherings,
we hear all sorts of commentary on top
line revenues.  Big sales and big numbers
dominate cocktail hour, but where does
the rubber meet the road?  We pay our
bills and line our pockets with pro�ts, 
 not sales.  In this session, Jason Bader will discuss driving a 

culture of pro�t within your organization.  It starts with 
explaining to your team how money works and continues with
proven margin enhancement strategies.  From raising the 
prices to reducing expenses, this session will give you the tools
you need to unlock signi�cant improvement in gross margin
and ultimately net pro�t.  Now let’s go hunt cash!

Session Objectives:
        How to become a “cash hunter”
         Reduce expense without jeopardizing customer service
         Use data to discover gross margin opportunities
         Expand perpetration in high net pro�t accounts






 Tuesday, March 29 - DENVER - 1:00 pm - 5:00pm   Wednesday, March 30 - DALLAS - 1:00 pm - 5:00pm          Thursday, March 31 - HOUSTON - 1:00 pm - 5:00pm


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